« JOB SEEKERS -

SELL YOURSELF USING YOUR EXPERIENCES, ACHIEVMEENTS, AND
QUALITIUES

PARTIGIPATE IN THE CONVERSATION BY ASKING QUESTIONS

COMMUNICATE INTEREST WITH POSITIVE BODY LANGUAGE:
SMILE, STIT STRAIGHT, MAKE EYE CONTACT, AND LEAN
TOWARDS THE SPEAKER

END WITH A HANDSHAKE, A THANK YOU NOTE/EMAIL, AND A
FOLLOW-UP
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